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How to Pitch Your Way Into a New Job

	"So, what do you do?"  

 

It's often the first question you're asked when networking and it's certainly not easy to answer when you're looking for a new job. Even if you're currently employed, it can be difficult to explain what you do for a living. If you're uncomfortable pitching yourself and your skills, you're not alone!


Here are some tips to help you pitch your way into a new position!


Skip the "Kitchen Sink" Pitch
 

Many job seekers make the mistake of using what I call the "kitchen sink" pitch (see Tip #2 in my Top Ten List below). They tell you their entire life history instead of exactly what they can do right now. They'll tell you they're experts in everything from advertising to marketing to financial planning and they could even answer phones or wait tables if they had to. 

 

The trouble with this approach is that no one wants to hire a generalist. They want to hire an expert who can fill the specific position they have open. So, focus on your expertise and the skills needed for the job that you really want. 

Focus Your Energy
 

When job seeking, you're faced with the paradox of choice: there are a lot of great jobs out there that might be good for you. So, like many job seekers, you might float from one great-sounding job description to the next. But the key is to figure out that one thing that you absolutely need in your next position and build that into your pitch. 

 

My good friend Holly was ready for a change, and came up with a brilliantly simple pitch to help make it happen.  Holly was certain of two things: that she wanted to move back to Japan, and that she needed a high level, challenging position to support this move. So, she told everyone she met, "I am going to Japan" - and yes, phrased in the present tense. As a result, every conversation she had was focused on Japan, and she was able to easily mention how her excellent interpersonal skills would be the perfect fit for an American organization in Japan. Within a few weeks Holly landed a job as a fundraiser for a major U.S. university that has a campus in Japan.


You never know when an opportunity is going to present itself in the virtual or real world, so be sure you have your pitch ready!  

 

Include the 4 Key Steps (see Tip #4 below) 


Using the 4 key steps, you'll be able to create an effective pitch that you can deliver in just 15 seconds:

1. Who you are 

2. What you do 

3. Why you're the best 

4. Your call to action 

Remember, pitching yourself is all about putting your best foot forward and letting your audience know why you make a remarkable candidate. And every second counts when you see that perfect job advertised online or you hear about it at a networking event. 


Test Drive Your Pitch 

 
You might not love this idea, but you need to take your new 15SecondPitch out for a test drive. Practice makes perfect. So, go to as many networking events as you can. I like the "speed networking events" because they're fast-paced and you meet a lot of different people. They also force you to be very concise about who you are and what you do. When you're delivering your pitch to people, take note of what seems to get people excited, but also where they get confused. These are the areas that you'll need to refine until they are perfect.
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